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MY TOOLS

VALUATION

e Discounted Cash Flow - FCFF/ FCFE/ Dividend Growth Model

e Monte Carlo Simulation

* Real Option Valuations
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WHO IS OUT THERE?
PEOPLE, LANGUAGE, FRAMEWORK

LAWYERS P&L HANDLERS BUS. DEV. DEAL MAN

ANALYSTS INVENTORS CONTENT CREATORS
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BALANCING THE DEAL

Opportunities

Opportunities are fragile things. Overbearing pessimism can extinguish good opportunities, especially
during the early stages before they have established some momentum.
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BUYER IN HINDSIGHT

RETROSPECTIVE ISSUES
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QUANTIFICATION

RATIONAL OR ASPIRATIONAL?

Vo!

Theve is a Maths & Method!
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MY FAVOURITE METHOD
MONTE CARLO SIMULATION

“B%inging Ce’ztainty into Mnce’ztaintg"
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